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2 – Track record

3 – Contacts
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1 – Introduction to Fingeste | Who We Are

• an independent, partner-managed M&A advisory 
firm

• specialized in supporting and executing midcap 
transactions, fundraising, turnaround, 
transaction-related services, and Portuguese 
market entry to investors with customized services 

• comprehensive in advising throughout the entire 
transaction process

• dedicated to our clients‘ success, acting with 
agility and customer driven, with hands-on 
approach

We are…

Why…

• Competent execution with in-depth industry 
Experience

• Internationally focused

• Project lead at partner level

• Individual approaches and optimized solution

Our Approach…

“We want to make the difference in game changing 
projects of Midcaps and Growth companies”
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1 – Introduction to Fingeste | Team

Carlos Carvalho

• Managing Partner

• Former CEO / CFO

• 20 years in Investment Banking

• Former Director Grp Precision, Entreposto

• Former Consultant and board member

• MBA, INSEAD Alumni

Investment Bankers with experience as former senior executives managing companies, leading senior teams, with responsible
for the bottom line. Previous experience in Private Equity, Finance, Consulting Services, Banking and Operation in several sectors

Rui Madeira

• Partner,

• Former banks board member

• +15 years M&A, Telecom, Negotiations

• ISEG, INSEAD, AESE Business School

Nuno Madeira

• Partner, Former Executive Siemens

Ericsson

• +15 years M&A, Telecom, Negotiations

• MBA ISCTE, UNOVA,

Miguel Lopes

• Partner, Former Executive Director of

several Companies

• + 35 years in Board Level roles, MBA

UCP, NOVA

José Neves de Almeida

• Associate, Former Managing Partner at

Haitong Bank

• + 35 years in M&A and Private Equity

Eunice Marques

• Manager & Marketing Officer

• Former Executive at Restruturar

• ISEG



We advise both strategic and financial buyers on their 
(inter)national M&A activities in various industries.
Examples:

Fingeste has broad industry expertise

Buy Side Advising Services to Buyers & Investors

1 – Introduction to Fingeste | Expertise
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1 – Introduction to Fingeste | Why

• The reasons Why Companies and Investors need us are many and varied
• We are flexible and designed for the long term relationship addressing several scenarios in Client life cycle
• For the companies normally is one time challenge – for us it is our activity – Best practices, Know-How & Advising Skills

Debt Leaseback
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1 – Introduction to Fingeste | Why

• We assist companies with succession arrangements, partial sales 
• and the implementation of growth strategies.
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1 – Introduction to Fingeste | Why

• For the implementation of a buy and build strategy, for spin-offs 
• and in special situations, we are an experienced partner.



FINGESTE is a long-standing member of the international network M&A Worldwide

M&W Worldwide

• M&A Worldwide is a leading global
network of mid-market M&A advisory
firms

• M&A Worldwide provides professional
and cross-border M&A services to clients
around the world

• FINGESTE has been a partner of M&A
Worldwide since 2015 and is one of the
most active members

• FINGESTE uses its international partner
companies on an individual project base

• Through M&A Worldwide, FINGESTE
reaches a higher number of possible
buyers or candidates for takeovers

1 – Introduction to Fingeste | Global Alliance
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9.6B€ Transactions in 2021



1 – Introduction to Fingeste | Global Alliance www.m-a-worldwide.com

10

• Leading mid-market M&A Advisory
• Finding worldwide the best possible solution
• Unlocking our client potential

http://www.m-a-worldwide.com/
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Agenda

1 – Introduction to Fingeste

2 – Track record

3 – Contacts



current deals (examples) - more than 50 transactions & fundraising successfully closed. Buy and Sell Side

2 – Track record | Transactions
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Convention and Roadshow with investors

Peter Feher

Hungary



M&A Worldwide



April 13–14, 2023 

39TH M&A WORLDWIDE CONVENTION
BEST PRACTICES FOR M&A ADVISORS AND CLIENTS
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Phases of the M&A Process

Signing the Mandate

Preparation & 
Planning

Intelligence

Qualification & 
Refinement

Selection & 
Structuring

Due Diligence

Final Negotiations
& Closing



Negotiations by a 

Distress Fund Manager



A true win-win situation



Major change between

1955 and 1985



M&A Worldwide



Dangers of M&A Activities



39th M&A WORLDWIDE CONVENTION

Budapest, 2023



Jacques Jetten
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Creating Value with M&A

Panel Discussion

Moderated by Peter Feher



1. Wolfgang Steuernagel, from Germany

2. Doug Robbins, from Canada

3. Carlos Carvalho, from Portugal

4. Maurice Koopmans, from the Netherlands

5. Piotr Kucharczyk, from Poland

6. Isabella Zuo, from China

7. Arthur Keleti, from Bangkok



Wolfgang Steuernagel Carlos CarvalhoDoug Robbins Piotr Kucharczyk Isabella Zuo

Arthur Keleti

Maurice Koopmans

Will buy or sell side mandates increase 
in the next five years?



Wolfgang Steuernagel Carlos CarvalhoDoug Robbins Piotr Kucharczyk Isabella Zuo

Arthur Keleti

Maurice Koopmans

What industries are likely to see the 
most M&A activities in the near future?



Wolfgang Steuernagel Carlos CarvalhoDoug Robbins Piotr Kucharczyk Isabella Zuo

Arthur Keleti

Maurice Koopmans

What part does AI currently play in 
your daily work?



Wolfgang Steuernagel Carlos CarvalhoDoug Robbins Piotr Kucharczyk Isabella Zuo

Arthur Keleti

Maurice Koopmans

Will there be more consolidation due 
to the automation of target searches?



Wolfgang Steuernagel Carlos CarvalhoDoug Robbins Piotr Kucharczyk Isabella Zuo

Arthur Keleti

Maurice Koopmans

Will new technologies improve Due 
diligence procedures?



Wolfgang Steuernagel Carlos CarvalhoDoug Robbins Piotr Kucharczyk Isabella Zuo

Arthur Keleti

Maurice Koopmans

Will potential buyers have to take 
additional risk when M&A processes are 
automated? 
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Michael Klawon
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Gabor Budai Tuske
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Doug Robbins
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Maxim Lippov
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